
8248 Barksdale Lane, Manlius, NY 13104   P: +1 315 682-3157  W:  www.davidgoldsmith.com  david@davidgoldsmith.com ©
 2

01
0

 D
av

id
 G

ol
ds

m
it

h 
A

ll 
R

ig
ht

s 
R

es
er

ve
d 

 L
-P

TT
-0

3
-0

8
5

 Id
en

ti
fy

 O
rd

er
 W

in
ne

rs
   

1. List your Order Qualifiers - what minimum requirements are necessary for an 
organization or individual to compete in a sector, location, industry, etc.
2. List your Order Winners - reasons why people use your products/services today.
3. List your forecasted winners - what you can accurately identify as the winners 
you foresee as being necessary for you to compete tomorrow.
4. Post the list and add and subtract from the list over a period of at least two 
weeks. Pull from all the ET Categories for ideation.
5. When you feel confident the list is complete, add the projects to your next 
project evaluation review.

Order Winners - List the reasons why people use your products/services today.
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ENTERPRISE
®

THINKING

THINKPaid to
A leader’s toolkit for redefining your future

®
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